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“World-class investors are 
right only 2/3rds of the time”



Not to worry, I get 
this right at least 
60% of the time!



How do we define 
“being correct”?



Correctness = Input Success Ratio = Output



“World-class investors 
can afford to be wrong 

1/3rd of the time”



World-class investors need to 
make almost no mistakes to 
achieve a 2/3rds success ratio 



Simulation: distribution of annualised returns over a business cycle (6 years)

Frequency

29 Feb 2024 | Source: Refinitiv, Orbis. For illustrative purposes only.



Distribution of annualised 6-year stock returns

Fair-valued stocks

7%

29 Feb 2024 | Source: Refinitiv, Orbis. Distribution of fair-valued stocks based on the annualised 6-year return of stocks in the FTSE World Index from 1990 to 2023.For illustrative purposes only. 



Distribution of annualised 6-year stock returns

Fair-valued stocks Undervalued stocks

29 Feb 2024 | Source: Refinitiv, Orbis. Distribution of fair-valued stocks based on the annualised 6-year return of stocks in the FTSE World Index from 1990 to 2023. Distribution of undervalued stocks is the 
distribution of fair-valued stocks with the mean shifted 5 percentage points to the right.

For illustrative purposes only. 







30 Stocks 6 Years



= Random = 100%

Unskilled Managers Superhumans



Average success ratio for Unskilled Managers is…

29 Feb 2024 | Source: Orbis. For illustrative purposes only. Mean success ratio from 100 simulations of each investor type. 

50%



Average success ratio for Superhumans is…

29 Feb 2024 | Source: Orbis. For illustrative purposes only. Mean success ratio from 100 simulations of each investor type. 

2/3rds



50% 
success 

ratio

2/3rds 
success 

ratio



• Part 2: Case study—a “hairy” stock. Is it an orange dot?

Agenda

• Part 1: What’s the REAL success ratio of a world-class investor? 
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Movie theatre attendance in secular decline

31 Dec 2023 | Source: The Numbers, Orbis.

 

North American annual ticket sales and box office

2002: 1.6B 
tickets

2023: 0.8B 
tickets
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Movie theatre attendance in secular decline

31 Dec 2023 | Source: The Numbers, Orbis.

 

North American annual ticket sales and box office

80% of 2019 
box office



Cinemark: extreme negative market sentiment since COVID…

Share Price of Cinemark, 2019 to 2024 (US$)
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29 Feb 2024 | Source: Refinitiv, Orbis.
 



Cinemark: a counterview

1. Depressed box office is driven by a lack of supply, not demand

2. Theatrical releases enhance films’ overall asset value

3. Money back in 5-6 years?



Rise in blockbuster concentration has reduced supply of movies

31 Dec 2023 | Source: The Numbers. *Major studios are Warner Bros, Walt Disney, 20th Century Fox, Paramount Pictures, Sony Pictures and Universal.
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Unsustainable pricing, or pricing power?

31 Dec 2022 | Source: National Association of Theatre Owners, Bureau of Labor Statistics CPI Inflation Calculator. Inflation adjusted to 2022 level.
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Despite lower movie releases, average revenue per movie remains resilient

$10.1B

Box office

$6.5B

2019 2022

Average revenue 
per movie

$90.3m $91.7m

2019 2022

112

71

2019

Movies released
(2000+ screens) 

2022

31 Mar 2023 | Source: The Cinema Foundation. All figures based on movies released on 2000+ screens.

Will supply 
recover?



1. Depressed box office is driven by a lack of supply, not demand

2. Theatrical releases enhance films’ overall asset value

3. Money back in 5-6 years?

Cinemark: a counterview





2023 Top 10 Streaming Movies

31 Dec 2023 | Source: IMDB, Disney, Netflix, The Nielsen Company.

 



Source: Bloomberg, CNBC, Company Reports.



1. Depressed box office is driven by a lack of supply, not demand

2. Theatrical releases enhance films’ overall asset value

3. Money back in 5-6 years?

Cinemark: a counterview



Cinemark: money back in 5-6 years?

2019 2026 E

Cash flow from operations $562m $700m

Capital expenditure $304m $273m

Free cash flow $258m $427m 

2019 
(average) 29 Feb 2024

Share price (USD) $38 $17 

Free cash flow yield 6% 21%

Dividend per share $1.40 ?

Dividend yield 4% ?

29 Feb 2024 | Source: S&P Capital IQ, company reports, Orbis. 2019 share price is calculated using the average of daily prices for the year. Forecasts are inherently limited and cannot be relied upon.



Key takeaways

1. Orange dots are HARD to find!
  

2. The REAL “success ratio” that you need to be a world-class 
investor is closer to 100%



Notices
Legal Notices
Approved for use in Canada by Orbis Investment Advisory (Canada) Limited, Suite 2600, Metrotower 1, 4710 
Kingsway, Burnaby, British Columbia, Canada V5H 4M2, a firm registered as an Exempt Market Dealer in each of 
Canada’s 10 provinces. These materials have been prepared by Orbis to form a presentation on the Orbis investment 
methodology. This communication is directed at persons (a) who may be party to a distribution of securities from an 
Orbis Fund in compliance with an exemption from the prospectus requirement under National Instrument 45-106 and 
(b) who are “permitted clients” under National Instrument 31-103 that are not individuals and that want that the 
registrant not make suitability determinations for the client’s account. Any other person receiving this communication 
should not rely on it. Any investment or investment activity to which this communication relates is only available to such 
persons. These materials do not constitute an offer or solicitation to invest in the Orbis Funds. Subscriptions are only 
valid if made on the basis of the current prospectus or offering memorandum of an Orbis Fund. 
This presentation provides general information only and not financial product or investment advice. While we have 
endeavoured to ensure the accuracy of the information herein such information is not guaranteed as to accuracy or 
completeness. At any time, members of the Orbis Group may have long or short positions in, and may be buying or 
selling, the investments, if any, referred to in this presentation. This document has been prepared solely for the 
information of the party to whom it has been delivered and may not be reproduced or used for any other purpose. All 
rights reserved. 
Except as otherwise specifically stated, all information and investment team commentary, including portfolio security 
positions, is as at the date stated in the bottom left corner of each page. The views expressed are subject to change 
without notice. This presentation contains some forward-looking statements providing current expectations or forecasts 
of future events; they do not necessarily relate to historical or current facts. There can be no guarantee that any 
forward statement will be realized. We undertake no obligation to publicly update forward-looking statements, whether 
as a result of new information, future events, or otherwise. Any discussions of specific securities should not be 
considered a recommendation to buy or sell those securities. A Fund may buy, sell, or hold any security discussed 
herein, on the basis of factors described herein or the basis of other factors or other considerations. Fund holdings will 
change.

Returns
Net returns for Orbis Funds are calculated gross of all income, net of fees and expenses, and assume reinvestment of 
dividends. Gross returns are calculated gross of all income, net of all expenses, and assume reinvestment of 
dividends. Returns in currencies other than the Fund’s base currency have been calculated using exchange rates 
used to value the Orbis Funds.

RRF Share Class / Series Returns
Orbis Zero Base Refundable Reserve Fee (RRF) returns are based on a hypothetical Member in the Zero Base RRF 
structure since the inception of each identified Orbis Fund, and assume a US$100 million investment at inception with 
no subsequent transactions in the Fund. Orbis Core RRF class / series returns are based on a hypothetical Member in 
the Orbis Core RRF structure since the inception of each identified Orbis Fund, and assume a US$20 million 
investment at inception with no subsequent transactions in the Fund. The returns of an actual Member may vary 
depending on the timing and value of a Member’s subscriptions and redemptions.

Strategy Data
Strategy gross returns are our reasonable estimate of the asset-weighted actual gross returns of all portfolios following 
the same investment objective. Strategy net returns are based on the specified fee structure applied to the Strategy 
gross returns and do not represent actual net returns experienced by investors in the relevant Funds. 
Certain sections of this presentation may refer to a representative account for a Strategy. With respect to each 
Strategy, the representative account is considered to illustrate the characteristics of the overall Strategy and consists 
of data relating to one or more constituent Funds that employ that Strategy. Additional information about the 
representative accounts is available upon request.

Country and Currency Classifications
The country and currency classification for equity securities follows that of third party benchmark providers for 
comparability purposes. Based on a number of factors including the location of the underlying business, Orbis may 
consider a security’s classification to be different and manage the Funds’ exposures accordingly.

Sources (when relevant)
FTSE: London Stock Exchange Group plc and its group undertakings (collectively, the “LSE Group”). © LSE Group 
2024. FTSE Russell is a trading name of certain of the LSE Group companies. “FTSE®” “Russell®”, “FTSE Russell®”, 
“FTSE4Good®”, “ICB®”, are trade marks of the relevant LSE Group companies and is/are used by any other LSE 
Group company under license. All rights in the FTSE Russell indexes or data vest in the relevant LSE Group company 
which owns the index or the data. Neither LSE Group nor its licensors accept any liability for any errors or omissions in 
the indexes or data and no party may rely on any indexes or data contained in this communication. No further 
distribution of data from the LSE Group is permitted without the relevant LSE Group company’s express written 
consent. The LSE Group does not promote, sponsor or endorse the content of this communication. MSCI: The MSCI 
information may only be used for your internal use, may not be reproduced or redisseminated in any form and may not 
be used as a basis for or a component of any financial instruments or products or indices. None of the MSCI 
information is intended to constitute investment advice or a recommendation to make (or refrain from making) any kind 
of investment decision and may not be relied on as such. Historical data and analysis should not be taken as an 
indication or guarantee of any future performance analysis, forecast or prediction. The MSCI information is provided on 
an “as is” basis and the user of this information assumes the entire risk of any use made of this information. MSCI, 
each of its affiliates and each other person involved in or related to compiling, computing or creating any MSCI 
information (collectively, the “MSCI Parties”) expressly disclaims all warranties (including, without limitation, any 
warranties of originality, accuracy, completeness, timeliness, non-infringement, merchantability and fitness for a 
particular purpose) with respect to this information. Without limiting any of the foregoing, in no event shall any MSCI 
Party have any liability for any direct, indirect, special, incidental, punitive, consequential (including, without limitation, 
lost profits) or any other damages. (www.msci.com). Tokyo Stock Price Index (“TOPIX”): JPX Market Innovation & 
Research, Inc. TOPIX hedged into US$ and euro are calculated by Orbis using an industry-standard methodology 
using the TOPIX which is in yen and is proprietary to JPX Market Innovation & Research, Inc. and/or its affiliates. No 
further distribution of the TOPIX data is permitted. Morningstar: © 2024 Morningstar, Inc. All rights reserved. The 
Morningstar information contained herein: (1) is proprietary to Morningstar and/or its content providers; (2) may not be 
copied or distributed; and (3) is not warranted to be accurate, complete or timely. Neither Morningstar nor its content 
providers are responsible for any damages or losses arising from any use of this information. Hedge Fund Research 
Equity Market Neutral Index: Bloomberg. Past performance is no guarantee of future results.
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